2009 5 M ay 2009
26 5 Joumal of Hubei University of Education Vol 26 No.5
13 ” 13 ”
1 2
(1,2 , 430205)
:H315 9 AN : 1674-344X (2009) 05-0133-03
(1983-), |, , )
(1971-), , )
" order “ ;
’ : " p ’ " negtiable p
Jones & A lexander ", , “
(1994) “ English for business’ “ English used "
in business contexts’ (1997) “ , “ "
) , 1%
, , ( Peter Nevmark)
, () .
“ (dynamic message equivalence) ”  4Es
“ 1000

Full set of clean on board ship-
ping billsof lading, each consisting of three original and three non -

negotiable copies, made out © order and blank endorsed, marked

Foreign Prepaid’ , indicating 1% empty bags shipped alongwith car-

goes free of charge”.

on board shipping
; clean bill of lading ,

, 200 7, ;

. If you can reduce your price of urea t 1000
euro per ton, wemay be able o place an order of 200 metric tons
1

=1000 ) (1 =1 016 )

: 2009-03-11
133-



(1 =Q 9072 )
metric ton

1 1

” “ "o ”

: Give a SEIKO o all, and to all
have a good tme

. , / "

FOB (free on board ), CIF (oost,

. 134

insurance and freight ) , CW.0
B/L L/C COoD W. PA
blue chip ( ) bad debt (ac-
ronym) (teminology) ,
, (‘readability)
(acceptability) ,
) , We are

pleased © infom you that we have booked freight for our Order Na
123 of 1000 metric onsofwoolon s s EastWind Please make sure

that the goods are ready by A ugust 10 : 123
1000 , 8 10
August 10, 1000
metric tons

(denotative meaning) ,

, force majeure )
, irresistible force

The date of the receipt issued by trangortation deparment concerned

shall be regarded as the date of delivery of the good

)

concemed “ "

“ ” “

“ ”
’ ’

convenient t eat at once, nutritious and tasty,

, It s nutritious and ready to
*erve

, capital construction, basic salary,

fundamental interest, base price

: Canpany A (herein-
after call the Sellers) agree to ell and Campany B ( hereinafter call
the Buyers) agree © buy the under - mentioned goods subject o the
terms and conditions stipulated belov  “

here/ there + ,

All offers and sales are subject o the tems and conditions printed
on the reverse side hereof “



“ W e acknowledge the re-

”

ceipt of your letter

, It's requested by the mport& Ex-
port Deparment o infom you that the 100 metric tons of walnut or-
dered fram your company in August 10 have not been delivered Wiill

you be © kind as o institute enquires conceming it——delivery?*

,8 10 100
o
, (Courte-
sy Principle) ,
, we
you
“ 1000

" A. If you increase your order o 1000 dozens, wewill agree
o give you 10% disoount , B. Youwill
get 10% discount if you increase your order © 1000 dozens
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Nav BExploration on® Faithfulness’ and® Expressiveness’
In Business English Trandation

YANG LU

OU Qiu-yur’

(1, 2 Foreign L anguages D eparment, Hubei University of Education, W uhan 430205, China)

Abstract: After being put foward by Yan Fu, the tranglation criteriaof* faithfulness, expressivenessand elegance” has been
constantly questioned, however, it srves as a guide for the trandation of different styles of English Business English, the

language people use in canmunicating and doing business, is the practical English in the background of international com-
merce and trade The style of business English tends to be fomal with obvious characteristics of each profession This thesis

advances that the principle of business English translation would be faithfulness and accuracy by means of offering ame busi-

ness English trandlation exanples

Key words trandation criterig; faithfulness and expressiveness stylistic characteristic of business English



